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Sterling Consulting Corporation, as receiver, by and through its 

attorneys, Fairfield and Woods, P.C., hereby replies to the Plaintiffs [third] 

objection to receiver’s motion to approve sales contract (“Contract”) and side 

agreement (“Side Agreement”), and objections to the receiver’s latest invoice:

INTRODUCTION

Taken as a whole, the Objection is disruptive of the process, and has 

materially compromised the receiver’s negotiating position on many aspects 

of the Contract. The receiver has taken positions intended to minimize the 

damage to the process by the Objection, but in some cases, the damage has 

been done and cannot be undone. The Court’s tolerance of the adversarial 

nature and animosity of the Plaintiff and her counsel toward the receiver 

seems to foster more of the same.

A few of the objections of Mrs. Quisenberry are valid—primarily small, 

clerical errors. Most are irrelevant or without merit. The receiver has 

therefore divided this reply into three parts: the first dealing with the 

objections that merit a response, the second dealing with the irrelevant ones, 

and the third addressing the outrageous accusations about the receiver’s 

conduct and sweeping generalities about the receiver’s invoice. The receiver 

is only responding to the irrelevant objections lest the Court think the 

receiver has no response or agrees with them. In the first two sections, the 

Arabic numerals match to the objection paragraphs. The third section
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briefly addresses the objections to the receiver’s most recent invoice, but due 

to the omission of any detail by the Plaintiff (as required by the Court on 

more than one occasion), the receiver has spent little time on this section. It 

is now up to the Court to determine what is acceptable in this receivership, 

and the receiver will comply.

I. Relevant Objections.1

1. Paragraph 1 of the Objection is about the lack of the referenced 

addendum. That addendum is attached to this motion as Exhibit 1 and was 

always intended to be attached to the Contract. This is a borderline 

objection, at best, as the Addendum is standard form prepared by the 

Colorado Division of Real Estate that would have been attached before 

Closing. It is boilerplate and non-controversial.

2. The paragraph 2 of the Objection relates to a clerical error in 

Paragraph 2.4 referring to Denver County rather than Douglas County. This 

will be corrected. A simple phone call or email identifying the error would 

have had a better effect than fourteen pages of mostly irrelevant objections.

3. Paragraph 3 of the Objection complains about some awkward 

phraseology in paragraph 2.4 of the Contract as to what personal property is

1 Although it would have been more efficient for the Plaintiffs counsel to 
cooperate with the receiver on these issues, because they are correct, the 
receiver is not billing the Receivership Estate for its time working on this 
first section. The receiver accordingly suggests that the Plaintiffs counsel 
should not charge for its work on the issues addressed in the other sections 
of this response.
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being sold. As the receiver has reported to the Court, the assets identified in 

the schedule of assets in the Receivership Estate (the “Assets” in the 

“Schedule of Assets”) was faulty at the time the Order Appointing Receiver 

was entered. The receiver has endeavored to refine the Schedule of Assets, 

and will continue to do so until the receiver’s judicial sale (the “Sale”) is 

closed or the receiver determines that the Schedule of Assets is correct.

4. Paragraph 4 of the Objection complains about the reference in 

paragraph 2.5.2 of the Contract to Mineral Rights in the section on Personal 

Property. The Contract will be amended by moving the reference to Mineral Rights to 

the real property section of the Contract.

Also in paragraph 4 of the Objection, the Plaintiff objects to the inclusion of 

property in the Sale that belongs to, or is in the possession or control of, the Plaintiff. 

Paragraph 3.d. of the Amended Order Appointing Receiver addresses this issue in 

typical receivership language as follows:

To take charge of the Property, assets and all personal property used or
associated therewith, regardless of where such property is located.

The issues presented are: (a) whether the Plaintiff owns or is in possession or 

control of personal property that is or was “used or associated with” the Property, and 

(b) if there is such property, should it be included in the receiver’s judicial sale. In the 

ordinary case, any such property owned by, or in the possession or control of, any 

person must be turned over to the receiver and would be sold with the other assets.

The receiver is unaware of any property used or associated with the Property that 

is owned by or in the possession or control of the Plaintiff. The Plaintiffs objection,
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however, indicates that such property exists. The Sale should proceed without further 

delay, and the Plaintiff should be required to produce forthwith a sworn statement 

detailing property used or associated with the Property that is “owned by or in the 

possession or control of the Plaintiff.” Based upon the nature and identify of the 

property described by the Plaintiff, the Court may determine whether it should be 

included in the Sale. There is no reason to further delay the Sale while the Plaintiff 

submits this sworn declaration or attempts to convince the Court that it is not necessary.

II. Irrelevant or Meritless Objections.

The following objections are irrelevant or otherwise without merit.

The receiver is only responding to them so that Court does not deem them 

confessed. Again, the numerals below correspond to the numerals in the 

objection.

5. Paragraph 5 of the Objection complains about the provision in 

paragraph 4.3 of the Contract regarding an earnest money deposit, but is 

fundamentally misguided. Earnest money is not just about funding liquidated 

damages; it is about determining the level of commitment of a buyer. Buyers are likely 

to be put off if the specific performance box is checked, so it is not customary to check 

it in the context of a receiver’s sale (an issue the Plaintiff has failed to comprehend 

from the beginning of the process). Specific performance against a receiver is not 

appropriate; there are superior means of addressing nonperformance by a receiver.

While perhaps the sentence in the receiver’s Exhibit 2, p. 3, para. 2, 11. 2-4 is 

grammatically awkward, it is clear that the intent is for $60,000 to be allocated from the

5



Receiver Certificate. There is no separate document called “Contract to Buy and Sell 

out of Receiver’s Certificate.” The reason the Side Agreement reflects no purchase 

money being deposited is because none has yet been, and will not be until the Court 

approves the Contract and the Side Agreement. Any earnest money deposits in the 

future will only come from competitive bidders, and will be made in cash at the time 

the receiver determines the earnest money deposits to be appropriate.

6. Paragraph 6 of the Objection complains about the Earnest Money deadline 

being explicit in Paragraph 3, line 59, Item No. 1 in the Contract, but a different section 

of the Contract on that topic being stricken. This is simply to promote clarity—there is 

no need to have two sections in a contract regarding the same issue. More importantly, 

this is a specialized transaction for which this mechanism is a critical and intentional 

component. Of course, now, competitive bidders now have the ability to complain and 

use the Plaintiff’s misguided objection in support of this important mechanism.

7. Paragraph 7 of the Objection relates to paragraph 8.1.3 of the Contract. 

Owners Extended Coverage (“OEC”) is a very common Seller-funded item. It makes 

the Property more attractive to a potential purchaser, and in this case all of the 

competitive bidders. Just because a buyer might not have to make a title claim does not 

mean that a buyer will not want the title coverage.

In this particular case, there are three significant reasons for the Seller to provide 

and pay for OEC: First, the Buyer identified on the Contract has negotiated for it and 

the receiver has agreed. (The receiver agreed in part because other potential bidders 

indicated that they will similarly require OEC.) Second, the requirement for OEC
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requires that the commitment for title insurance contemplate the requirement, and that 

modifies the work performed by the title insurance company, thereby expediting the 

process. Third, relatively recently the legal description of the Property did not “close,” 

i.e., the metes and bounds description of the north-south boundary did meet the metes 

and bounds description of the east-west boundary. The defect in the legal description 

was later corrected by stipulation among the contiguous property owners, but that post

dated the prior survey. This defect was almost certain to interfere with the sale of the 

Property absent a survey and OEC title policy reflecting the correction.

It was well within the receiver’s discretion to determine that a survey and OEC 

coverage were essential to a sale, and make arrangements to get them. Plaintiff’s 

refusal to understand the sale process will likely create confusion among the 

competitive bidders, create more work for the receiver than would otherwise be 

necessary, and could impair the price. The outrageous allegation of a potential conflict 

of interest on the part of the receiver is just more invective in the highly vitriolic 

atmosphere fabricated by the Plaintiff and her counsel.

8. Paragraph 8 of the Objection complains about the due diligence period in 

paragraph 8.4 of the Contract. No responsible buyer will sign a real estate contract that 

does not provide a due diligence period. Thirty and forty-five days are reasonable 

given this Property and the Court proceedings. This is a reasonable benefit to provide 

to a “stalking horse buyer” who is putting in the time to examine title, and who may 

later be outbid despite that investment. After the forty-five days, title to the property 

will be “fully vetted,” and others may review the condition of title based on available
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documentation and decide whether or not to bid on it based on that. Unfortunately, the 

Plaintiff again refuses to comprehend the nature of the transaction and raises an issue 

that would otherwise be better left alone. Only the stalking horse bidder has the due 

diligence period as a contractual matter. Competitive bidders must perform their own 

due diligence or rely on the materials provided by the receiver (such as the title 

commitment with OEC, the survey, the Phase I environmental assessment, etc.).

9. Objection paragraph 9 complains about Contract paragraph 9 and the 

survey of the Property. Surveys are generally required for OEC title insurance on 

property that is not an urban platted lot. This is even acknowledged in Paragraph 8.1.3 

of this standard-form real estate contract. This issue is also addressed in paragraph 7, 

above. The Court should note that this is a paradigm example of the Plaintiff and her 

counsel trying to substitute their business judgment for the receiver’s business 

judgment in a context where this particular receiver has decades of expertise.

10. Paragraph 10 of the Objection complains that the requirement of 

cooperation in paragraph 12 of the Contract has been deleted. Only the first part of the 

first sentence of paragraph 12 of the Contract has any applicability to this transaction 

(there are no designees), yet another aspect of the transaction that the Plaintiff refuses 

to understand or acknowledge. On a stand-alone basis the first part of the first sentence 

of paragraph 12 of the Contract adds nothing without the remainder of the paragraph, 

which is not appropriate in this setting.

The last two sentences of Objection paragraph 10 are either deliberately 

misleading (and intended to besmirch the receiver) or are the result of a total lack of
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understanding of receiverships. A Confirmation Order is essential to complete the 

transaction, and the motion for a Confirmation Order will include the settlement 

statement. More importantly, the receiver has no power or authority to spend the 

resources of the Receivership Estate absent this Court’s approval of such expenditures. 

The shameful allegation of the Plaintiff and her counsel is no less than an accusation 

that the receiver intends to steal money from the Receivership Estate.

It is the obligation of this Court to put an end to such scandalous allegations 

unless the Court believes there is any merit to them. It is completely unfair to Mr. 

Block and Sterling Consulting Corporation to allow this to continue, especially on the 

public record. If this Court has any question about the integrity of the receiver, it 

should conduct an investigation into the actions of the receiver and take appropriate 

action against the receiver or Plaintiff and her counsel, depending on the outcome.

11. Paragraph 11 of the Objection complains about the deletion in paragraph 

12 of the Contract relating to the standard form regarding existing leases. There are no 

existing leases on the Property (to which these paragraphs apply), so the receiver had 

no reason to make any representations to the ultimate buyer in that regard. The Buyer 

identified on the Contract is fully aware of this issue, so the receiver does not intend to 

make any changes. The only tenancy is that of Ms. Quisenberry (the daughter of the 

parties in this action) who is currently looking for a new home and fully expects to 

move out before a closing takes place. The receiver finds it odd that Ms. Quisenberry’s 

mother, the Plaintiff, does not appear to know this.
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12. Paragraph 12 of the Objection complains that the property description in

Exhibit A does not match that of an earlier description by the receiver. As the receiver

has advised the Court (and Plaintiff) many times, the Property description is quite

complicated, and the receiver was constantly updating it. Indeed, footnote 2 to the

Receiver’s Motion to Approve Sales Contract provided:

Due to the nature of he assets on the Schedule, some of which are in the form of 
executory contracts, it is possible that the Schedule may change in certain ways 
between now and the date of closing. The receiver will advise the Court and all 
of the prospective buyers of any such changes, and will suggest that the parties 
take no further action that relies in any way on the accuracy of the Schedule 
without consulting the receiver in advance.

The receiver now believes that the description attached to the Contract is correct, 

is not surprised it does not match an earlier draft, and does not believe the fact that it 

does not match an earlier draft is a valid objection in an event.

The only component of the Schedule that is capable of changing now is the provision 

regarding the unexecuted Parker Vista Water Lease. The receiver is not currently attempting to 

complete that transaction. However, if a competitive bidder who has made a valid overbid wants 

the transaction concluded and is willing to pay more for the Property if it is, the receiver will 

attempt to close that transaction. The receiver believes this is not likely and cannot be done 

without the express approval of this Court.

III. Invoice

The Plaintiff has made various objections to the receiver’s invoices. Most recent 

was Plaintiffs’ objection to receivers invoice through April 20, 2017, the “Invoice 

Objection,” dated May 9, 2017. Plaintiff has stooped to a new low in its scandalous 

vitriol directed to the receiver, and the collateral attack on undersigned counsel.

10



In the Invoice Objection, as with all previous attacks on the receiver, personally, 

the Plaintiff has not identified even a single line item entry in the receiver’s invoice 

that demonstrates any impropriety on the part of the receiver. Plaintiff’s counsel 

apparently believes that by spouting random points of law the Court should infer that 

the receiver has done something that constitutes the unlawful practice of law. Nothing 

could be further from the truth.

No substantive pleadings are ever filed on behalf of this particular receiver 

without the receiver reviewing them word-for-word. This ensures that the pleadings are 

factually accurate and conform to the business strategy established by the receiver for 

the receivership. Undersigned counsel performs all work on the pleadings that would 

constitute the practice of law, and similarly reviews every pleading word-for-word. 

Plaintiff’s assertion that the receiver is practicing law without a license just because the 

receiver works on pleadings before they are filed is simply nonsense. Indeed, almost all 

of undersigned counsel’s many clients review pleadings before they are filed.

The receiver’s diligence and hard work have resulted in many successful 

receiverships, particularly where no one is permitted to interfere with the operation of 

the receivership. That same level of diligence and hard work have resulted in an offer 

for the Assets that approaches $2 million, and the sale has not even been subjected to 

competitive bids.

As the receiver is an arm of this Court, the personal attacks on the receiver 

constitute attacks on the integrity of this Court and should no longer be tolerated.

There is no purpose served by allowing the Plaintiff to attack the receiver personally
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and its counsel, especially without any factual basis to do so. The Court should not 

make the receiver wait before striking the scandalous pleadings filed by the Plaintiff.

The Contract and Side Agreement should be approved subject to the corrections 

set out in Section I above. The receiver’s latest invoice should also be approved. 

Respectfully submitted this 22nd day of May, 2017.

FAIRFIELD & WOODS, P.C.
Original duly signed and on file for review

fj, siyi____
By: s/ d4mn MvTanner_______

J<#in M. Tanner

ATTORNEYS FOR RECEIVER, 
STERLING CONSULTING 
CORPORATION

CERTIFICATE OF SERVICE

The undersigned certifies that a copy of the foregoing was E-filed 
through the Colorado Courts E-Filing system this 22nd day of May, 2017, and 
E-served upon the following:

Daniel Edwin Evans 
Gordon and Rees LLP 
555 17th Street, Ste. 3400 
Denver, CO 80202

Andrew John Helm 
Alex C. Myers
Lewis Roca Rothgerber Christie 
1200 17th st„ Ste. 3000 
Denver, CO 80202

Dana B. Baggs 
Kenneth Kent Skogg 
Lowe, Fell & Skogg, LLC 
1099 18th St., Suite 2950

Denver, CO 80202

Peter B. Goldstein
The Harris Law Firm, P.C.
1125 17th Street, Suite 450 
Denver, CO 80202

Robert J. Slentz
Heidi J. Hugdahl
Town of Castle Rock Attorneys
100 N. Wilcox Street
Castle Rock, CO 801Q4

x£w>, c2. CAJtMfc
By: s/Sharon A. Chiecuto 

Sharon A. Chiecuto
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1873 S Bellaire Street, Suite 1110 
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303-321-5888 phone

__________________________________________________________________________ 303-321-5889 fax
The printed portions of this form, except differentiated additions, have been approved by the Colorado Real Estate 
Commission. (RA33-9-12) (Mandatory 1-13)
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RESIDENTIAL ADDENDUM 
TO CONTRACT TO BUY AND SELL REAL ESTATE

Date: N/A
1. ADDENDUM TO CONTRACT TO BUY AND SELL REAL ESTATE. This Residential Addendum (Addendum) is 

made a part of the following contract that is checked:
□ Contract to Buy and Sell Real Estate (Land) between Seller and Buyer (Contract) dated N/A relating to the sale of the 

Property, or
□ Contract to Buy and Sell Real Estate (Commercial) between Seller and Buyer (Contract) dated N/A relating to the sale of

the Property known as
N/A N/A N/A N/A (Property).
Street Address City State Zip

This Addendum controls in the event of any conflict with the Contract. Except as modified, all other terms and provisions of the 
Contract shall remain the same. Terms used herein have the same meaning as in the Contract.

2. PURPOSE AND RESIDENTIAL PROVISIONS.
2.1. Purpose of Addendum. The Property contains, in part, one or more residences but the Contract does not contain

required provisions that are set forth in this Addendum.
2.2. Residential Provisions. The Contract shall be amended by the addition of the check marked provisions in this

Addendum.
I I 2.3. New Loan.

2.3.1. Buyer to Pay Loan Costs. Buyer, except as provided in § 4.4 of the Contract, if applicable, shall timely pay 
Buyer’s loan costs, loan discount points, prepaid items and loan origination fees, as required by lender.

2.3.2. Buyer May Select Financing. Buyer may pay in cash or select financing appropriate and acceptable to Buyer, 
including a different loan than initially sought, except as restricted in § 4.5.3 or § 30, Additional Provisions of 
the Contract.

2.3.3. Loan Limitations. Buyer may purchase the Property using any of the following types of loan:
|—| Conventional □ FHA □ VA Q Bond Q Other N/A.

2.3.4. Good Faith Estimate - Monthly Payment and Loan Costs. Buyer is advised to review the terms, conditions, 
and costs of Buyer’s New Loan carefully. If Buyer is applying for a residential loan, the lender generally must 
provide Buyer with a good faith estimate of Buyer’s closing costs within three days after Buyer completes a loan 
application. Buyer should also obtain an estimate of the amount of Buyer’s monthly mortgage payment. If the 
New Loan is unsatisfactory to Buyer, Buyer has the Right to Terminate under § 25.1, on or before Loan 
Objection Deadline (§ 3) of the Contract.n 2.4. Appraisal Condition.

2.4.1. Lender Property Requirements. If the lender imposes any requirements or repairs (Requirements) to be made 
to the Property (e.g., roof repair, repainting), beyond those matters already agreed to by Seller in this Contract, 
Seller has the Right to Terminate under § 25.1, (notwithstanding § 10 of the Contract), on or before three days 
following Seller’s receipt of the Requirements, based on any unsatisfactory Requirements, in Seller’s sole 
subjective discretion. Seller’s Right to Terminate in this § 2.4.1 shall not apply if, on or before any termination 
by Seller pursuant to this § 6.1: (1) the parties enter into a written agreement regarding the Requirements; or (2) 
the Requirements have been completed; or (3) the satisfaction of the Requirements is waived in writing by 
Buyer.

2.4.2, Appraisal Condition. The applicable Appraisal provision set forth below shall apply to the respective loan type 
set forth in § 4.5.3, or if a cash transaction, i.e. no financing, § 2.4.3 shall apply.

EZCON1»ACT
www. ezContract. com Copyright 2002-2014
RA33-9-12 Residential Addendum to Contract to Buy and Sell Real Estate 05/22/17 at 2:44 PM
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2.4.3 Conventional/Other. Buyer has the sole option and election to terminate this Contract if the Property's 
valuation is less than the Purchase Price determined by an appraiser engaged by N/A. The appraisal shall be 
received by Buyer or Buyer's lender on or before Appraisal Deadline (§ 3), if the Property's valuation is less 
than the Purchase Price and Seller’s receipt of either a copy of such appraisal or written notice from lender that 
confirms the property’s valuation is less than the Purchase Price. This § 2.4.3 is for the sole benefit of Buyer.

2.4.4. FHA. It is expressly agreed that, notwithstanding any other provisions of this Contract, the Purchaser (Buyer) 
shall not be obligated to complete the purchase of the Property described herein or to incur any penalty by 
forfeiture of Earnest Money deposits or otherwise unless the Purchaser (Buyer) has been given in accordance 
with HUD/FHA or VA requirements a written statement issued by the Federal Housing Commissioner, 
Department of Veterans Affairs, or a Direct Endorsement lender, setting forth the appraised value of the Property 
of not less than $ N/A . The Purchaser (Buyer) shall have the privilege and option of proceeding with the 
consummation of the Contract without regard to the amount of the appraised valuation. The appraised valuation 
is arrived at to determine the maximum mortgage the Department of Housing and Urban Development shall 
insure. HUD does not warrant the value nor the condition of the Property. The Purchaser (Buyer) should satisfy 
himself/herself that the price and condition of the Property are acceptable.

2.4.5. VA. It is expressly agreed that, notwithstanding any other provisions of this Contract, the purchaser (Buyer) 
shall not incur any penalty by forfeiture of Earnest Money or otherwise or be obligated to complete the purchase 
of the Property described herein, if the Contract Purchase Price or cost exceeds the reasonable value of the 
Property established by the Department of Veterans Affairs. The purchaser (Buyer) shall, however, have the 
privilege and option of proceeding with the consummation of this Contract without regard to the amount of the 
reasonable value established by the Department of Veterans Affairs.
Note: If FHA or VA Appraisal is checked, the Appraisal Deadline (§ 3) does not apply to FHA or VA 
guaranteed loans.n 2.5. Source of Potable Water (Residential Land and Residential Improvements Only).

Buyer I iDoes PI Does Not acknowledge receipt of a copy of Seller's Property Disclosure or Source of Water 
Addendum disclosing the source of potable water for the Property. Buyer QDoes flDoes Not acknowledge receipt 
of a copy of the current well permit. I [There is No Well.
Note to Buyer: SOME WATER PROVIDERS RELY, TO VARYING DEGREES, ON NONRENEWABLE 
GROUND WATER. YOU MAY WISH TO CONTACT YOUR PROVIDER (OR INVESTIGATE THE 
DESCRIBED SOURCE) TO DETERMINE THE LONG-TERM SUFFICIENCY OF THE PROVIDER'S 
WATER SUPPLIES.

□ 2.6. Carbon Monoxide Alarms. Note: If the improvements on the Property have a fuel-fired heater or appliance, a
fireplace, or an attached garage and include one or more rooms lawfully used for sleeping purposes (Bedroom), the 
parties acknowledge that Colorado law requires that Seller assure the Property has an operational carbon monoxide 
alarm installed within fifteen feet of the entrance to each Bedroom or in a location as required by the applicable 
building code.

□ 2.7. Lead-Based Paint. Unless exempt, if the improvements on the Property include one or more residential dwelling; for
which a building permit was issued prior to January 1, 1978, this Contract shall be void unless (I) a completed Lead- 
Based Paint Disclosure (Sales) form is signed by Seller, the required real estate licensees and Buyer, and (2) Seller 
receives the completed and fully executed form prior to the time when the Contract is signed by all parties. Buyer 
acknowledges timely receipt of a completed Lead-Based Paint Disclosure (Sales) form signed by Seller and the real 
estate licensees.

FI 2.8. Methamphetamine Disclosure. If Seller knows that methamphetamine was ever manufactured, processed, cooked 
disposed of, used or stored at the Property, Seller is required to disclose such fact. No disclosure is required if the 
Property was remediated in accordance with state standards and other requirements arc fulfilled pursuant to § 25-18.5- 
102, C.R.S. Buyer further acknowledges that Buyer has the right to engage a certified hygienist or industrial hygienist 
to test whether the Property has ever been used as a methamphetamine laboratory. Buyer has the Right to Terminate 
under § 25.1, upon Seller’s receipt of Buyer’s written notice to terminate, notwithstanding any other provision of the 
Contract, based on Buyer's test results that indicate the Property has been contaminated with methamphetamine, but has 
not been remediated to meet the standards established by rules of the State Board of Health promulgated pursuant to § 
25-18.5-102, C.R.S., Buyer shall promptly give written notice to Seller of the results of the test.

CD 2.9. COLORADO FORECLOSURE PROTECTION ACT. The Colorado Foreclosure Protection Act (Act) generally 
applies if: (1) the Property is residential, (2) Seller resides in the Property as Seller's principal residence, (3) Buyer's 
purpose in purchase of the Property is not to use the Property as Buyer's personal residence, (4) the Property is in 
foreclosure or Buyer has notice that any loan secured by the Property is at least thirty days delinquent or in default. If 
the transaction is a Short Sale transaction and a Short Sale Addendum is part of this Contract, the Act does not apply. 
Each party is further advised to consult an attorney.

CD 2.10. Home Warranty. Seller and Buyer are aware of the existence of pre-owned home warranty programs that may be 
purchased and may cover the repair or replacement of such Inclusions.
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109 _____________________________________________________ ________________________________________
Buyer N/A Date Buyer N/A Date
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111 __________________________________________________ ______________________________________
Seller N/A Date Seller N/A Date
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